Union Square Advisors is a
leading technology-focused
investment bank that offers
strategic mergers & acquisitions
advice and execution, agented
private capital financing and
capital markets advisory
services.

Founded in 2007, with offices

in San Francisco and New York,
Union Square Advisors works

with leading public and private
technology companies, private
equity, venture capital and family
offices. Our expertise spans

many aspects of the technology
landscape, including Al + ML,
Enterprise Applications and Data
Infrastructure, HealthTech, GRC,
Vertical Market Solutions, Retail +
eCommerce, Defense Technology,
Supply Chain + Logistics, Office of
the CFO + Back Office Software
and other key segments.

Customer
Engagement

MarTech, SalesTech,
Customer Experience
and Customer Support
capabilities leveraging
Al and data to optimize
the complete B2B &
B2C customer journeys

Vertical Market
Solutions

Next-gen platforms + data
infused with Al are the
fastest growing area of
the software landscape,
creating numerous
opportunities across a
broad range of vertical
markets, such as
PropTech, Industrials,
Hospitality, GovTech and
many others

Enterprise Digital
Transformation

Digitization and
automation of enterprise
workflows creating
significant productivity
and profitability gains

KEY THEMES

Al, Data and
Infrastructure
Connecting, integrating
and leveraging data
distributed across the
enterprise and at the
edge is dramatically
expanding Al use cases
for automating business
processes

HealthTech
Technology that bridges
the gap between provid-
ers, patients, Pharma,
and Payors. Underlying
solutions that improve
outcomes, decrease
costs, and engage
patients / members.
Shifted emphasis to
specialty drugs and
personalized medicine

&

Complex Supply
Chains

Increasingly dynamic
global supply chains
require massive data and
analytics that leverage Al
to optimize outcomes

eCommerce & Retail
Brands are flourishing,
online and offline
consumer behaviors are
evolving, and marketers
require an omni-channel
view of customers driven
by agentic Al solutions

FinTech

Traditional financial
services firms face
significant pressure to
deliver new capabilities
across payments,
lending, digital currencies,
wealth management,
GRC and other segments
as next- generation
players create real
disruption

@

Morphing Security
Landscape

New paradigms

around threat detection,
protection, mitigation and
remediation in security

LEADERSHIP

Carter McClelland, Chairman and Co-Founder

- carter.mcclelland@usadvisors.com
| 212-376-1750

50+ years of investment banking and advisory
experience on Wall Street, including Morgan

Our senior bankers have a collective 300+ years
of experience. Our partners and managing directors
are intimately involved in every transaction.

Ted Smith, President and Co-Founder

ted.smith@usadvisors.com
415-501-8007

35+ years of technology investment banking
and advisory experience at Morgan Stanley,
Deutsche Bank and Credit Suisse

Wayne Kawarabayashi, Chief Operating Officer,
Head of Mergers & Acquisitions

wayne.kawarabayashi@usadvisors.com
212-376-1730

30+ years of technology investment banking and
advisory experience at Barclays and Lehman
Brothers

Phillip Kim, Managing Director,
Mergers & Acquisitions
phillip.kim@usadvisors.com
212-376-1777

20+ years of technology investment banking and
advisory experience at Greenhill & Co., Lehman

BN Brothers and Deutsche Banc Alex. Brown

Todd Holman, Managing Director, Supply Chain,
GRC and Procurement

todd.holman@usadvisors.com
415-501-8025

13+ years of technology investment banking and
advisory experience at RBC Capital Markets

Jon Shalowitz, Managing Director, Al, Data,
Infrastructure and Security

jon.shalowitzeusadvisors.com
415.501.8050

30+ years of entrepreneurial, executive and M&A
advisory experience, most recently at Woodside
Capital Partners, focusing on enterprise SaaS,
Al and infrastructure software

Stanley, Deutsche Bank and Bank of America

Mike Meyer, Chief Executive Officer,
Head of Capital Solutions

michael.meyer@usadvisors.com
212-376-1725

30+ years of leveraged finance, global credit
and fixed income with Morgan Stanley, RBC
Capital Markets and Bank of America

Devon Ritch, Partner, Mergers & Acquisitions

devon.ritch@usadvisors.com
415-501-8040

23+ years of technology investment banking

and advisory experience at RBC Capital Markets;
practiced M&A law as an Associate at

Wilson Sonsini Goodrich & Rosati

Will Andereck, Partner, Front Office Applications,
Retail and eCommerce

will.andereck@usadvisors.com
415-501-8023

16+ years of technology investment banking and
advisory experience at Union Square Advisors
focused on the enterprise software sector

Todd Meadow, Managing Director,
Capital Solutions, Head of Sponsor Coverage &
GP Solutions

todd.meadow@usadvisors.com
212-376-1720

20+ years of experience in M&A, capital markets
and GP liquidity solutions at Devon Park, Lazard,
Nomura and Goldman Sachs

Terry Jackson, Managing Director, Vertical
Software, Office of the CFO, Logistics

terry.jackson@usadvisors.com
415.501.8080

18+ years of investment banking and advisory
experience, most recently with J.P. Morgan,
focused on the vertical software, enterprise
application software and FinTech sectors
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Consistently Working to Achieve Optimal Outcomes
for Our Private and Public Technology Clients
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Union Square Advisors has advised on a wide variety of important transactions,
spanning mergers, acquisitions, capital raises and special situations.

UNION
SQUARE
ADVISORS

Trusted Advisor to the Industry’s Highly Active
Buyers Across Corporates and Private Equity Firms
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Bringing Clarity to Complex Transactions
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Union Square Advisors LLC
is a member of FINRA and SIPC.

* Transaction value per 451 Research The transactions above represent a select sample of our total volume



CERTAIN DISCLAIMERS - NOTICE TO RECIPIENTS

Where applicable, this document has been created and distributed by Union Square Advisors, LLC (“Union Square Advisors”), a
broker/dealer which is registered with the SEC and is member of the Financial Industry Regulatory Authority (FINRA) and the Securities
Investor Protection Corporation (SIPC). Union Square Advisors UK Limited is solely responsible for the distribution of this document within
the United Kingdom.

THIS DOCUMENT IS HIGHLY CONFIDENTIAL AND FOR INFORMATIONAL PURPOSES ONLY. This document has been prepared by
Union Square Advisors and is not intended to be (and may not be relied on in any manner as) legal, tax, investment, accounting or other
advice. You must consult your own legal, accounting and tax advisors as to the legal, business, tax and related matters concerning the
information contained in this document to make an independent determination regarding the consequences of any potential investment.
This information is for illustration and discussion purposes only.

Information regarding Union Square Advisors employees, their backgrounds and years of experience is provided for informational
purposes only. Union Square Advisors makes no assertions regarding any other firm’s services, nor does Union Square Advisors assert
that any employee’s previous employment or academic experience guarantees a particular level of knowledge, skill or service provision.

Selected transactions are presented forillustrative purposes only and are not indicative of all transactions in which Union Square Advisors
has advised or intends to advise. No representation is made that any transaction pursued by Union Square Advisors will include
transactions similar to those reflected above.

Union Square Advisors does not make any assurance as to the accuracy of all information included herein. Union Square Advisors
expressly disclaims any obligation or undertaking to update or revise any information included. Information herein reflects the views and
opinions of Union Square Advisors as of the date herein, is based on certain assumptions and estimates that are subject to various risks,
is subject to change based on prevailing market and economic conditions and will not be updated or supplemented.

EXTERNAL SOURCES. Certain information contained herein has been obtained from third-party sources. Although Union Square Advisors
believes the information from such sources to be reliable, Union Square Advisors makes no representation as to its accuracy or
completeness. The inclusion of third-party company names, brands and/or logos herein does notimply any affiliation between these firms
and Union Square Advisors. References to third parties should not be construed as endorsements by Union Square Advisors or its
personnel, nor should they be construed as endorsements of Union Square Advisors by any third party unless otherwise indicated. Unless
otherwise noted, the inclusion herein of any information relating to a specific financing, M&A or other transaction does not indicate that
Union Square Advisors participated as an advisor in that transaction.

In the United States, inquiries concerning these materials should be directed to Union Square Advisors, LLC, a registered broker-dealer
and member of FINRA and SIPC, at 1 Embarcadero Center, Suite 950, San Francisco, CA94111.

In the United States, Union Square Advisors is a Member of SIPC, which protects securities customers of its members up to $500,000
(including $250,000 for claims for cash). Explanatory brochure available upon request or at www.sipc.org.

THIS DOCUMENT MAY NOT BE COPIED, QUOTED OR REFERENCED WITHOUT UNION SQUARE ADVISORS’ PRIOR WRITTEN CONSENT.

ADDITIONAL INFORMATION FOR RESIDENTS OF THE UNITED KINGDOM

This communication is a financial promotion. It is directed only at, and is only being made available to, persons in the United Kingdom
who are professional clients (as defined in the FCA Handbook). It is not intended for, and must not be relied on by, any person who is a
retail client. If you are not a professional client, you should not review this document.

This document is provided for information purposes only and does not constitute, and should not be construed as, investment advice, an
investment recommendation, an offer or solicitation to buy or sell any security, instrument or to engage in any investment activity. You
should make your own independent assessment and seek independent legal, tax, accounting and investment advice as you consider
appropriate.

Union Square Advisors UK Limited in the UK (FRN 1040983) Appointed Representative of Sapia Partners LLP, which is authorised and
regulated by the Financial Conduct Authority (FRN: 550103).

References to regulation are limited to the activities and services for which authorisation has been granted. Nothing in this document
should be taken as an indication or approval or endorsement by the Financial Conduct Authority of any securities, products, services or
communications.

Union Square Advisors UK Limited is responsible for the distribution of this document in the United Kingdom. Any references herein to
Union Square Advisors, LLC relate to its activities in the United States. References to memberships or protections applicable in other
jurisdictions (including FINRA and SIPC) relate solely to US business and do not apply to services provided in the United Kingdom.

The information herein reflects the views and opinions of Union Square Advisors as at the date of this document. Certain information has
been obtained from third-party sources believed to be reliable, but no representation or warranty, express or implied, is given as to its
accuracy or completeness, and it should not be relied upon. The information may be subject to change without notice. Neither Union



Square Advisors UK Limited, Union Square Advisors, LLC nor any of their affiliates, officers, employees or agents accepts any liability for
any loss arising from the use of this document or its contents, save in respect of any duty or liability that cannot be excluded under
applicable law.

Any information regarding past performance is not a reliable indicator of future results. Where forward-looking statements, targets or
illustrative performance scenarios are included, they are based on assumptions and estimates and are provided for illustrative purposes
only; such forecasts are not a reliable indicator of future performance.

No reliance may be placed for any purpose on the information or opinions contained in this document or their accuracy or completeness.
We undertake no obligation to update or revise the information herein.

This document is confidential and may not be reproduced, redistributed or disclosed, in whole or in part, to any other person without our
prior written consent.





